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Dubai’s off-plan property market offers high appreciation potential, flexible
payment plans, and lower initial investrment costs. Buying off-plan can be a
lucrative investment, but understanding the process, risks, and rewards is
crucial. This guide provides a step-by-step breakdown of everything you need

to know before investing.



Off-Plan Off-Plan
Property Pros Property Cons
Lower upfront cost, Construction delays,
developer incentives, potential changes in
customization options, project specifications, no
high capital growth immediate rental
potential. income.
Why Buy Off-Plan Property in Dubai? Ready Ready
Property Pros Property Cons
Immediate use or rental Higher prices, full
income, no construction payment requlired
risk, established upfront, limited
infrastructure. customization options.

Lower Prices

Buy at a lower price
than ready properties.

Profit Opportunity
Investors can sell before
project completion at a
considerable profit if the
market performs well.

Better Unit Selection
Buyers can choose the
best unit at the lowest
price during the early

stages.

Flexible
Payment Plans

Staggered payments
ease financial burden.

Developer
Incentives
DLD fee waivers,
post-handover plans,
and more.

Zero Capital
Gains Tax
MNo taxes on profit from
resale of properties.

Difference Between Off-Plan
and Ready Properties

High ROI
Potential
Early investors benefit
from price appreciation.

Step-by-Step Guide to
Buying Off-Plan in Dubai

Customization
Options
Choose layouts,

finishes, and views. Determine your budget, preferred

location, and developer reputation.

Choose the property type, size, facilities,
and community features.

Rental Yield
Advantage
Higher rental yields
compared to global
markets.

Understand that you will not physically
see the property before completion but
can review mock units, brochures, and
site plans.




Choose an experienced real estate
agency specializing in off-plan
projects.

Ensure your agent has strong
relationships with developers for the
best unit selection and deals.

Your agent will assist with contract
reviews, project updates, and the
handover process.

Visit the developer's office to finalize
your selection.

Submit a passport copy and initial
deposit (usually 10-20%).

Register the Sales Purchase Agree-
ment (SPA), which includes payment
terms, completion timelines, penalties
for delays, and refund policies.

Compare available projects and payment
plans.

Visit the developer’s sales office and
mock-up units to get a feel for materials
and layouts.

Request floor plans, brochures, videos,
and detailed payment schedules.

Pay the 4% DLD title registration fee
and AED 1,000 Ogood fee within 30
days.

Obtain an Oqood certificate,
confirming ownership before
receiving the final title deed.

Follow the payment plan outlined in
the SPA.

Payrnents are typically spread across
construction milestones, with a
portion due at handover.

Some developers allow re-selling
before completion, providing liguidity
options.

Use tools like the Dubai REST App or RERA
project tracker to stay updated.

Conduct periodic site visits if allowed.
Step 8: Handover & Snagging Inspection

At project completion, conduct asnagging
inspection to identify any defects.

Report issues to the developer for
rectification before finalizing handowver.

Make the final payment and collect keys
and access cards.




Some of the most promising locations for off-plan investments include:

Payments are protected under escrow accounts, ensuring
developers use funds solely for construction.

RERA regulations provide buyer protection and enforce timely
project completion.

Check the force majeure clause, which outlines developer
obligations in case of unforeseen delays.




Common Risks & How to
Mitigate Them
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When buying off-plan property, buyers should be aware of
key costs, including:

4% Dubai Land Department registration fee.
Ogood registration fees.

Trustee office fees.

Service charges (varies by project and community).
Maortgage Pre-Approval Fees (if applicable).

Some developers may offer fee waivers or promotional discounts as
incentives.




